
Revenue Management Framework for
Technology expands monetization,
customer experience options
Today’s technology companies are often 
looking to provide more streamlined buying 
and selling experiences, but don’t have the 
tools or expertise to accelerate their 
program’s maturity. 

Siloed data, inefficient processes, lack of 
automation, and misaligned customer 
journeys are but a handful of potential 
roadblocks to unlocking the next era of 
growth.

Cognizant’s Revenue Management 
Framework for Technology pairs purpose-built 
intellectual property, accelerators and 
integrations with world-class consulting to 
expedite your company’s business outcomes. 
Built of the backbone of Salesforce Revenue 
Cloud with industry-specific capabilites, our 
delivery framework is a unified consulting and 
transformation approach to optimizing 
customer engagement and revenue 
management for the modern technology 
business.
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